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The University of Dayton News Release 
Jan. 3, 1994 
Contact: Mary Harvan or Teri Rizvi 
ROADS THROUGH LUXEMBOURG, TURKEY, MOROCCO 
LEAD ARTIST TO UNIVERSITY OF DAYTON SCHOOL OF LAW 
DAYTON, Ohio-- Jonathan White is a successful, Dayton-based artist who, for five 
years, made a decent enough living to travel in Europe, North Africa, and the Middle East for 
three months each year. So why did he decide to go to law school? 
"I can continue to do my art and never need a lawyer," said White, 29, explaining that 
he felt legally unprotected as he increasingly dealt with copyrights, galleries and sole-
proprietorship taxes. 
Now in his third year at the University of Dayton School of Law, White said that his 
travels, especially to Morocco and what was then the Soviet Union, also inspired his decision. 
"A lot of it was just recognizing that I did have a lot of free time on my hands and 
that I had all the opportunity in the world," said White, a Saginaw, Mich., native. "It seemed 
as if any real significant progress I was going to make purely as a painter would be 10, 20, 
30 years down the road, because you're really a baby in the arts until you're 40 years old." 
White estimates that he has paid for approximately half of his tuition and expenses by 
selling his paintings. Primarily acrylics on 3-by-5-foot to 6-by-12-foot canvases, his works 
range from abstract to figurative, from landscapes to interiors, and sell for $2,000 to $10,000 . 
. 
1'What I like about large canvases is [that] when you're in front of them, you're almost 
a part of the space of the canvases," said White. "Right now my favorite thing is to paint a 
large Paris street scene, turn-of-the-century, but abstracted." 
His travels have influenced much of his art, White said. His visits to archaeological 
digs inspired a series based on ancient Greek, Roman and Alexandrian civilizations. He also 
painted a series on Gothic cathedral interiors and another on mosque interiors. 
Law school demands have curtailed his travels, but not his painting, said White, a 
graduate of Centerville High School and Miami University. 
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"My art work only really requires, in full swing, three or four hours a day, because it 's 
an intense kind of activity. I still paint for my own sanity. And needing the money has kept 
me painting at some periods when I probably wouldn't because of the [school] work that I 
have to do." 
After earning his bachelor of fine arts degree in 1986, White developed a clientele in 
the Dayton area, mainly individuals who would buy one or more paintings for their homes. 
He had a gallery representing him in Oakwood, earning him some commissions, and he also 
showed pieces in Cleveland and Cincinnati. 
"I would literally spend nine months of the year delivering pizza or bagels and doing 
my artwork and selling some pieces where I could, and then I'd spend the other three months 
with my backpack in Europe." 
White said that his unusual background as a painter and a traveler probably 
distinguished his resume and helped him land a job in Los Angeles with Sheannan & 
Sterling, an international law firm. He had an internship there last summer and will begin his 
job in the summer of 1994, after finish.ing his last semester of studies. He decided to 
continue in the legal profession for the same reasons that he entered law school. 
"Law school is good training, but actually working is better training," White said. He 
hopes eventually to launch his own international business, in which "understanding the law 
and understanding how to deal across borders in goods and services" go hand in hand with 
his painting and traveling. 
White said he would like to travel in North Africa and the Middle East, and eventually 
in India and Tibet. But in the immediate future, he plans to take the California bar and travel 
in the United States for six weeks with Sheema White, his wife of three months, before 
moving to Los Angeles. 
"The bottom line is I just believe in having the broadest foundation you can have." 
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For interviews, call Jonathan White at (513) 434-6845. For more information, call Mary 
Harvan or Teri Rizvi at (513) 229-3241. 
